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Important Information

Important information

The information provided in this presentation is for
the sole use of those attending the presentation; it shall
not and does not constitute an offer or solicitation of an
offer to make an investment in Abcam ordinary shares.

The information in this presentation is confidential and
proprietary to Abcam and is being submitted to you
solely for your confidential use and with the explicit
understanding that, without the prior written permission
of Abcam, you wil not release or discuss this
presentation, its existence or any of the information
contained herein, or make any reproduction of or use
this presentation for any purpose. By accepting delivery
of and continuing to review this presentation, you agree
to promptly return it and any other documents or
information furnished to you by Abcam upon request of
Abcam.

Statements/opinions/views

All opinions and estimates in this presentation constitute
the reasonable belief of Abcam as of the date hereof
but are subject to change without notice. Abcam is not
rendering legal or accounting advice through this
material; readers should contact their legal and
accounting professionals for such information.

Information subject to change

The information contained herein is subject to change,
without notice, at the discretion of Abcam and Abcam
does not undertake to revise or update this information
iNn any way.

Third party data

Some information contained herein has been obtained
from other third party sources and has not been
independently verified by Abcam.

Abcam makes no representations as to the accuracy or
the completeness of any of the information herein.
Neither Abcam nor any other party involved in or
related to compiling, computing or creating the data
makes any express or implied warranties or
representations with respect to such data (or the results
to be obtained by the use thereof) and all such parties
hereby expressly disclaim, to the maximum extent
permitted by Ilaw and regulation, any and all
responsibility  or liability as to the accuracy,
completeness or reasonableness of the information
provided.

Forward-looking statements

This  presentation may contain  forward-looking
statements, which are based upon current
expectations and assumptions regarding anticipated
developments and other factors affecting the Abcam
Group. They are not historical facts, nor are they
guarantees of future performance. Because these
forward-looking  statements  involve  risks  and
uncertainties, there are important factors that could
cause actual results to differ materially from those
expressed or implied by these forward-looking
statements. These forward-looking statements speak
only as of the date of this presentation and accordingly
you should not place undue reliance on such
statements.

Generdal

The distribution of this presentation may be restricted
by law and persons into whose possession this
presentation comes should inform  themselves
about and observe any relevant restrictions.

This presentation does not constitute an invitation or
inducement to engage in investment activity. Similarly,
this presentation does not constitute or form part of any
offer or invitation to sell or issue or any solicitation of any
offer to purchase or subscribe for any securities of
Abcam in any jurisdiction, nor shall it (nor any part of it)
or the fact of its distribution form the basis of, or be
relied upon in connection with, or act as any
iInducement to enter into, any contract or investment
decision Iin relation thereto. Recipients of this
presentafion who intend to purchase or subscribe
for shares in Abcam are reminded that any such
purchase or subscription must only be made solely on
the basis of information contained in a formal offer
document or circular relating to Abcam in its final form.

Abcam ordinary shares have not been registered under
the US Securities Act of 1933, as amended (the
Securities Act), or any state securities laws and may not
be offered or sold in the United States absent a
registration statement or an applicable exemption from
the registration requirements of the Securities Act and
any applicable state securities laws.

By attending the presentation you agree to be bound
by the limitations above.



A global leader Iin affinity reagents

@ Disruptive, profitable growth company helping
researchers study biological pathways since 1998

Global market leader in research antibodies growing at
~2X market rates

Highest number of antibody citations in scienfific research
journals globally

<> Unique capabilities arising from big data insighfs,
proprietary IP, digital marketing, global distribution and
our agile culture support continued share gains across
TAM of ~$8bn

) Financial performance and cash generation supports
continved investment to grow and double the FY 16 scale
of the business by FY23

abcam
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We aspire 1o be the

most influential
company for
scientists, supporting
research, diagnostic

and therapeutic.




A disruptive growth company since 1998

Global Reported Revenue, £m

250 - Dx/Tx ‘Abcam Inside’
sfrategy launched

200 - Customer focused
growth strategy
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M&A starts
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Disrupftive
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We serve customers in over 140 countries from 12
locations globally

=

Eugene, US O
Immunoassays &

kits (ELISA) ®

Burlingame &

Pleasanton, US
Custom Services
RabMAb® & IVD

@ Sales and marketing / Scientific support

‘ R&D / production
‘ Warehouse

abcam

Cambridge, UK
RabMAb®, Monoclondl,
Polyclonal &
Conjugated Abs,
Custom services

Boston, US
Fireplex kits:
MIRNA & protein

Shanghai, China

Branford, US
Phage display
(AxioMx™), NGS,
Custom Services

Hangzhou, China
RabMAb®, Custom
Services

H K , hi °
° Singapore ong Kong, China
Sydney, Australia °




We provide validated products to help researchers
understand biological pathways

« >600,000 scientists served in more
than 140 countries

e.g. pd3, IL6 ELISA, inhibitor, or western blot

 Over 19,000 internally developed

reC o m bi n q n'I' O n '|'i b O d y p ro d U C '|'S Research products Diagnostic & therapeuvutic solutions Support Events Pathways
Interactive pathways

« Total of >118,000 products listed
Interactive pathways graphically represent molecular interactions within particular cellular

on | INne |nclU d | ng : sstr'ems. Signal jrronsdughon sys’rem's play vital roles in metabolism, genetic and
environmental information processing as well as many other cellular processes.

Primary and secondary
antibodies

Immunoassays and Kits
Proteins, peptides, lysates

Biochemicals




We are an antfibody development partner to
diagnostic and biopharmaceutical companies

« Anfibody development partner for diagnostic
and therapeutic solutions

 Framework agreements in place with major
diagnostic and biopharma companies

* More than 300 projects completed since 2016

« Some early projects entering market

s
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I J
Discover, innovate, and

get to market, faster

Commercfal partnerships to advance your diagnostic and therapeutic
discovery



Our five strategic priorities are aligned to sustaining
this growth and creating value over the long-term

4 N

Sustain antibody
and digital
marketing
leadership

[ —-— —

o

» Gain share in global
research reagents

4 N

A

|

Expand in related
growth markefts

[ —-—

o

»  Immunoassays
» Dx/Tx

» Consumer
segments

/

abcam
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Invest in operating
capabillities for 2x
2016 scale by 2023

[ —-—

o

» Infrastructure

» Capabilities

» Systems & processes
» People

/

Sustain attractive
eCconomics

[ —-— —

o

» Balancing growth,
margin and return
on capital

-

-\

Supplement
organic growth -
acquisitions and

partnerships

[ —-—

o

» Strengthen
capabilities and
portfolio to deliver
VIsion




Our strengths and business model support sustained
share gains within our markets

Rapid global distribution:
local marketing with global
customer and scientific
support

Extensive data and analytics:
generate proprietary insights
which are used to inform
product development
pipeline

Scale plaiform and leading
technologies for antibody
develop: Ab toolkit, including
recombinant RabMAbs®,
phage display and NGS delivers
high performance antibodies
exhibiting superior sensitivity,
specificity and consistency

9

Indusiry leading product
validation and characterisation:
validates performance and
provides quality assurance

abcam



Leadership in research use markets is strengthening our
competitive position in an $S8bn addressable market

Antibody developmen’r for diagnostic and

Research Use Only (RUO) Proteomic Tools

therapeutic use (Dx/Tx)

' Est. TAM Est. TAM

$3bﬂ ~4% PO $5bﬂ 5-8% PO

Protein binding reagents Related reagents Diagnostic applications Disease freatment

RUO catalogue revenue Custom Products & Licensing revenue

(1) Includes Cellular Activity Kits, Epigenetic Kits, miRNA Kits
(2) Excludes research use sales

abcam 10



We are targeting several opportunities to sustain

future growth

Share gains in Immf#&ssa Other RUO
RUO antibodies y reagents!
growth

Vol N

[ £174.5m

N /

TE
X | -

Development of
‘Abcam Inside’
custom products and
icenses

Growth in China
across RUO &
Dx/Tx

——————————————————

__________________

1) Includes proteins, peptides, lysates, kits and biochemicals

b 2) Catalogue sales only; excludes CP&L
ADOCAIYY 35 rosheos

Note: all figures and growth rates calculated at reported rates in GBP
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INn the ~S3bn proteomic research tools area, our focus

IS on gaining market share

$945m Non-primary antibodies @

$525m

Primary antibodies Secondary Kits and assays Proteins, peptides, DNA related products
anfibodies lysates (Inc. MIRNA)

$475m $472m $475m

B Market size m Abcam revenue

Abcam est. market share

Source: Pivotal Scientific (2017), Company estimates

abcam
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We are investing to sustain
share gains globally

« Recombinant antibodies to high value research
areas

» Expansion of CRISPR knockout validation project
» Expansion of iImmunoassay portfolio
* Investing In our customer and digital experience

« 1% of revenue committed for new strategic
growth inifiatives

* Chino



Extending our leadership in China

Areas of focus:

 Further content localisation
* Enhancing the digital experience

» Getfing closer to our customers

(1) CiteAb (calendar year)

Abcam citations in China, #(1)

8,364

1,059

2013 2014 2015 2016 2017

Abcam China Sales, £m

~4X

FY14 FY18

14



Abcam Inside I1s an opportunity to earn multi-year
revenue streams from an individual project

4. Milestone payments

Value

3. Supply agreement
1. Project ‘ 2. RUO catalogue

Time

abcam 1



fthe early stages of Abcam Inside

« Commercial team established

Example completed projects to date:
« 28 framework agreements in place with

. . Revenue sources

leading pharmaceutical (Tx) and Therapeutic _
. . . area / project i

diagnostic (Dx) companies e

* Enhanced antibody discovery platform o ooy cpso DA Phase 3 " Missfones
completing ~150 projects per year
. . . . Multiple cDx (510k) « Supply
- Forming stronger strategic relationships: ~ ©neolegy PO approvals . Reyelly v y
»  Portfolio of biomarker programmes with Tier 1 Oncology ARV7 Dx w/CLIA . Milestones v
biopharma
»  Increasing number of Abcam clones in e Viral infection el DX > Sl SneEr
S diseases development * Milestones review
development on assay and insfrumentation
platforms Neuroscience Neurodegeneration Dx development «  Milestones 4
* All new projects have downstream N Early platform . Milestones ,

commercialisation

revenue potential

abcam L



We are bullding a company capable of delivering and
Implementing consistently and quickly

Strengthening global teams Transforming systems and Expanding global facilities

processes

Building global functions, Implementing Oracle Fusion Further inves’rmen’r Ig global
including Manufacturing and ERP to replace IT legacy R&D and production facilifies,
Supply Chain, IT and Cx systems iIncluding automation

Ongoing investment in team Benefiting from releases

training and capabilities launched o date Move into new global HQ In

Phased deployment of the UK early 2017

remaining modules ongoing

abcam 17



We also seek acquisitions to help us accelerate toward
market and scaling objectives

¢ “Gold standard” reagents to study \QOH/ g
biological pathways — 7 Ascent
2012 EPITUMICS
¥ Potential to drive further growth via | e
Abcam’s platform and brand $
¥ Opportunities to create unique $
propositions by combining 2015
with Abcam technology |
2016
¢ Accretive deals with aftractive Y
return on capital/IRR =g
2018
¢ Technological tuck-ins to further —
differentiate product offering \20]9/ (¥ caLIco
— = '

18



FiInancials

abcam



Strong financial performance
Financial history 2015-19e — selected performance indicators

Total Group Revenues (in £m) Gross Margin! (in %)

70.2%

70.1%
217.1 2332 69.9%  ¢9.8%
171.7 '

1280 1440 07.5%

112.5 1247 692%  69.2%

FY2014  FY2015 FY2016 FY2017 FY2018 H1 2018 HI1 2019 FY2014 FY2015 FY2016 FY2017 FY2018 H1 2018 HI1 2019

Adjusted EBITDA (in £m) ROCE? (in %)

24.6% 1 5% 29 29
cqq 613 18.1% 19.6%
FY2014 FY2015 FY2016 FY2017 FY2018 HIT1 2018 H1 2019 FY2014 FY2015 FY2016 FY2017/ FY2018

abcam (1)  FY14-FYlérestated to include goods-in processing costs 20
(2) ROCE calculated a pre-tax basis using adjusted operating profit. Capital employed is based on total assets less current liabilities.



Long-term Catalogue revenue growth:
Revenue by product cohort since 2004

120.0

C>20%

L
80.0 : ,
Sales CAGR '07-"18 (reported rates)
60.0
40.0
20.0 I I I | |
HIi H2  HI H2  HI H2  HI H2  HI H2  HI H2  HI H2  HI H2  HI H2  HI H2  HI H2  HI H2  HI H2  HI H2  HI H2

Revenue £m calculated fixed exchange rates

FY 2004 FY 2005 FY 2006 FY 2007 FY 2008 FY 2009 FY 2010 FY 2011 FY 2012 FY 2013 FY 2014 FY 2015 FY 2016 FY 2017 FY 2018
m Added pre-FY2004 m Added FY2004 m Added FY2005 m Added FY2006 m Added FY2007 m Added FY2008 m Added FY2009 m Added FY2010
m Added FY2011 m Added FY2012 m Added FY2013 m Added FY2014 m Added FY2015 m Added FY2016 m Added FY2017 m Added FY2018

abcam



Capex ratio to reduce from above average levels
from 2019/20

Total capex spend, £m ggé
40 16.0%
5533

30 6. ~,].].:].:.3,% SELE
TSRS

20 o
5.8% 5.2% L £5

10 0 E E 28
, 84 &
2013/14 2014/15 2015/16 2016/17 2017/18 2018/19%e :‘ug
mCore (ex. IT)' ERP/IT HQ? +-Capex / revenue E

»  D&A expense expected to increase in 2018/19 and again in 2019/20 as I
a result of implementation of Oracle Cloud ERP, completion of UK HQ, %é :
and the infroduction of IFRS16 in 20203 %%5%

(1) Includes capitalised R&D, laboratory equipment, office & computer equipment
(2) Adjusted for £0.6m reclassification in 2016/17
(3) Details provided in additional information section

abcam 22



Strong outlook: Confident in sustaining our long term

growth frajectory

Global Reported Revenue, £m

Fiscal year

17

23E

 Medium term guidance of low
double-digit revenue growth:

Enduring demand for
proteomic research tools

Global market leader of
research anfibodies opening
up new related markets

Unique capabillities support
contfinued share gains

Focused on major growth
opportunities in TAM of ~$8bn

Investing to support
opportunity

23



